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Different forms of consumers’ impulsive buying behavior
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CaxeTtak: Y 0BOM pagy ce Hajnpe AeduHuwy w objawmasajy nojam, kao M TWUMOBW MMMYIICUBHUX
(HennaHWpaHWX) KymoBKHA, @ MOTOM M TEXHUKE KOje Ce MOry KOPUCTUTM Kako B1 ce moTpowayn NOACTaknM Ha
wux. MNopen Tora, AeduHMILY ce TUMOBM IbyAW KOjU Mocedyjy LPTY FIMYHOCTU HaKMOHEHY HennaHupaHum
KynosuHama. Ha kpajy, AedmHWLLY Ce W aHanu3upajy hakTopu y Besu C NoHallakeM noTpoLlada Koju ce mory
nocmatpat kao OKWAauu 3a MMNYNCWBHOCT MPUIMKOM KynoBuHe npowssoga wwnw ycnyra. [Mperneq
nuTEepaType Npe3eHTOBaH y OBOM pagy MoxXe noMohn MeHaliepuma npopaje v npegyehuMa ga borse pasymejy
Y3pOKE WMMyNCMBHOM MOHalarwa noTpowwaya. Ocum Tora, Mpe3eHTOBaHe WHQOpMaLuje MOory KOpucTuTH
MeHallepuma BpeHoBa NpUNMKOM cacTaBrbaka Br3HNC NnaHoBa.

Krby4He peuu: noTpoLLayn, UMMYNCUBHO MOHALLaKE, TUMOBU UMMYNCUBHE KYMOBUHE, OKWAAYW UMMYTICUBHOCTM
MPUIKOM KynoBUHE

Abstract: In this manuscript, authors first define and explain the concept, as well as the types of impulsive (un-
planned) purchases, and then the techniques that can be used to encourage consumers to perform them. In
addition, the types of people who have the impulsive buying tendency are defined. Finally, authors define and
analyze factors in connection with consumers' behavior which can be viewed as triggers for impulsive purchase
of a product and/or services. A review of the literature presented in this paper can help sales managers and
companies to better understand the causes of consumers' impulsive behavior. In addition, the information pre-
sented can be used by brand managers when compiling business plans.

Keywords: consumers’ impulsive buying behaviour, types of impulsive purchase, triggers for impulsive buying

YBOA

KymnoBuHe mpou3Boia u yciayra cy HajehwM IeioM IUIaHHpaHe akiije MOTpoIiaya,
MOJICTaKHYTe Ne(UHUCAHUM TOTpedama W MOTHBHMA. J[pyruM pedrma, MOTPOIIad HX
je Beh umcmnaHumpao mpe ynacka y TpPOJABHHUILY, U TO Kako O 3aJ0BOJBHO CBOjE
noTpebe, OIHOCHO OCTBAapHO IOCTaBJbeHE MuJbeBe. [Ipe Hero ImTo je OTHIIao y
KYTIOBHHY, OH je CacTaBHO JIUCTY NPOHM3BOJA KOje Tpeda Na KylnmH W MpeMa Hoj ce
pykoBoau. Takohe, y3eo je y pa3MaTpame CBE acIeKTe Ipe 00aBibarba KYMOBHHE.
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50 [Ctedban Anumnuh, HeHap Mepuh

KoncynToBao ce ca CcBOjUM IIpHjaTes/blMa, MOPOJUIIOM U KOJierama, MpPeTPaKkuo
KOMCHTApE W OICHC Ha MHTCPHETY MU Y YaCOIIMCHUMa WJIM MMOCETHO BHUIIC PA3JIMIUTUX
paamy Kako OW yropeauo oriyje. 3aTo OBe KYINOBUHE U3UCKY]y Behe TpOoIlKoBe, U TO
y TOTJIely YJIOXKEeHOT HOBLA, BpeMeHa u Hamopa (pusuukor u ncuxuukor) (Cobb &
Hoyer, 1986). Crora, ako moTpomiay >keiu Jia 00aBy IUIAHWPaHy KyMOBUHY, OHJIa OH Y
BehuHHM cityuajeBa Tpeba J1a mpolje Kpo3 cBe Wik Kpo3 Heke (ase mpoiieca oJUTyIHBamba
0 10j.

MeljyTum, moTpouiayy NpUIMKOM KyHOBHHE ITPOM3BOJA W/WIM YCIyra MOTY Jia
WCII0JhaBajy W MMIIYJIICHBHO IOHAIIame. 3aTO ce aKIeHAaT y OBOM paay CTaBjba Ha
WCTpa)XMBamke JATOT KOHIENTa, KOjH JaHac 3ay3uMa 3Ha4ajHO MecTo y nomahoj u
WHOCTPAHO] IuTepaTypu. Y pady ce Hajupe AeduHHINEe W oOjallmaBa IMojaM, Kao H
TUTIOBU MIMITYJICUBHUX (HEIUTaHHPAHMX) KYIIOBHHA, a TIOTOM M TEXHHUKE KOje C& MOTY
KOPUCTUTH Kako O ce MOTpOIIayd MOJCTAKIM Ha HBHXO0BO obaBibame. [lopen Tora,
geduHMIy ce THNOBM JbYAM KOjU TIOCEAYyjy LPTY JIMYHOCTH HAKJIOHEHY
HEIJIaHWpaHUM KynoBrnHaMa. Ha kxpajy, nepunumry ce n aHanusupajy gpakrtopu y Be3n
C TOHAIIaKkEM IMOTPOINAYa KOjU Ce MOTY IIOCMAaTpaTH Kao OKHOAYH 32 WMITYJICHBHOCT
MPUJIMKOM KYTIOBHHE ITPOM3BOJa M/mim ycinyra. Tume ce yBuha BaKHOCT IpoydaBama
HMITYJICHBHOT TIOHAIlamka IOTPOIIada, Kako 3a TeOpeThdape, Tako M 3a NMPaKTH4ape
(MapkeTape 1 OpeH/ MeHalepe).

1. AMNyNcMBHO NOHalware noTpowava

Y mnpoTeknux Ime3sieceT TOAWHA OpOjHU HMCTPAXKUBAYM M TMPaKTHYapu OWiIH Cy
3aMHTEPECOBaHM 3a HM3yYaBarme HMMITYJICHBHOT MOHAIIama moTpomrada. CBH OHU CY
HACTOjaJIM Jla Ha Pa3IMyuTe HauuHe NeQUHHMIIY T0jaM umnyicugHe Kynoguue. I1pBu
mehy wuma Oowmu cy Kinosep (Clover, 1950) m Crepu (Stern, 1962). Baxno je
HAIlOMEHYTH J1a Cy OBE CTyIHje moja (akTOpoM KOjH 3HA4YajHO yTHYE Ha 00aBJbambe
HMITYJICHBHUX KYITOBHHA MOJpa3yMeBalie POU3BO/I, & HE MOTpoIaya U HEeroBe JTHIHe
Kapaktepuctuke. Mehytum, To ce mpomeHuno ca ucrpaxuBameM Pyka (Rook, 1987),
KOjH je MCTaKao Ja MOTPOIlad TOKOM HMITYJICHBHE KYIIOBHHE NOXXHBJbaBa TPCHYTHY,
HEOJOJbHUBY W jaKy KeJby. [IpyruM pedmma, OH je OBAKBY KYIOBHHY OKapakTEpPHCAO
peaxknujy Koja je HeHaMepHa W CIpoBelleHa 0e3 MyOOKOTr pa3MHIbama, a Koja ce
UCII0JhaBa yOP30 HAKOH M3JIOKEHOCTH CTHUMYJAHCY y onpehenoj pagmu. [Ipema Pyky n
lapauepy (Rook & Gardner, 1993) peu je 0 HeIUIaHMPaHOM IOHALIAKY KOje
nmoJipazyMeBa Op30 JOHOIICHE OJUTyKa U CKIIOHOCT Ka TPEHYTHO] HaOaBIU MPOU3BO/IA.
butn n ®epen (Beatty & Ferrell, 1998) oBe kynoBuHe ommcyjy Kao HENOCpETHE, Tj.
Kao OHE Koje cy 0e3 mpeTxomHo AehUHHMCAHOr IUJba, U TO OWIIO Ja Ce KyMu
crnenuduyHa KaTeropvja MPOW3BOAA, WM 3a7q0BoJbM onpehena motpeda. C apyre
crpane, bejmu n Hankapo (Bayley & Nancarrow, 1998) nedununry oBaj mojam Kao
W3HCHAIHO, HECaBIAJHBO M XCOOHUCTUYKH CIIOKCHO IIOHAIIAke Y KYHMOBUHH,
MPUITUKOM KOjer Op3uHa JOHOIIEHa UMITYJICUBHUX OJUTyKa oHeMoryhyje mpoMHUIIIIbEHO
W ONpEe3HO pa3MaTpame alNTepHaTHBHUX WHpopMmanmja W wuzbopa. Peu je o
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MOTPOIIaYeBOj KYMOBUHH KOjy OH 00aBJha ca MaJlo WIIM 0e3 HOJie Pa3MHUILbarba, U TO
Kao pe3yJTar JieyioBama u3HeHagHor U jakor nmopusa (Block & Morwitz, 1999). Crora
ce MOXe 3aKJbyYUTH Jla UMITYJICHBHO MOHamame y Behoj Mepu nodyhyje norpoinaua
HAa aKI{jy y OXHOCY Ha IJIaHUPAHO, KOjé Ce BUINIE 3aCHMBA Ha mpoMuibamy (Kacen &
Lee, 2002). Pasznor ToMe je mITO OHO yTHYE Ha HeroBe emomnuje u ocehama. Ilpema
Juny u [lunaconry (Yin & Jin-Song, 2014) u Comomony (Solomon, 2017), T0 cy
KyIOBHHE KOj€é MOTPOIIauyd He IUNIAHHMPajy CHeUM(HUYHO Ipe yjaacka y MpoJajHU
o0jekar, oHOCHO yHampen, Beh ux 00aBibajy ,,y TPeHYTKY™ (SHII. spur of the mo-
ment). TadHuje, UMITyJICHBHA KYyIIOBHHA je TIOCIENWIA HEyCcIexa IOTpoIIadya Ja
oJMepH cBoje omiuje npe HabaBke. OHU he 6GuTH cipeMHU Ja U3HEHa a U 6p30 obaBe
KYTIOBHHY OHHMX IPOW3BOJa W/MIM yclyra 3a Koje BEpyjy Ja MpeacTaBibajy noopy
MOHYTy. 3aTO MHOTE KOMITaHHje KOPHCTE PaszIMYiTe MPOMOTHBHE TEXHHUKE (TIpe CBETa
yHanpeheme mnponaje) kako OM MOACTaKie MOTpomiaue Ha 00aBJbalbe OBAKBUX
kynoBuHa. Tume he oHe OWTH y MpUIUIK J1a TOOOJBIIAjy TPOJajy CBOjUX MPOU3BOJA
W/W| yciyra U ocTBape npodur. Takohe, y uctpakuBamy AOpata u ['yauja (Abratt &
Goodey, 1990) ytBpheHo je na MCIUTHBAakHE UMITYJICUBHOT TIOHAIAmka MOTpOIIada y
cynepMapKkeTHMa Mo)ke OWTH O]l BEJMKE KOPHUCTH Kako 3a Ipom3Bohade, Tako M 3a
TPTOBIIE ITHPOM CBETA.

Ha ocHoBy cBera HaBezZieHOT, MOTY ce (OpMYIIHCATH OCHO8HE KapaKmepucmuke
umnyncusre kynosure (Parboteeah, 2005; Piron, 1991; Virvilaite, Saladiene, & Bagdo-
naite, 2009).

e Pey je o Hennanupauoj Habasyu — NOTPOIIAY OJJIydyje Aa Kymu oxapehenu
IPOM3BOA W/WIHM YCAYTY ,Yy TpPEHYTKy”, 0€3 IPEeTXOAHO IPerno3HaTor
npobiema.

e [locneouya je usnoxcenocmu oopefeHomM Ccmumynraucy — OH €€ cMarpa
KaTaJu3aTopoM KOjH HABOAM IOTpoIIada jga Oyae WMITYJICHBAaH y CBOM
noHamamy. Ty ce HIp. MucIH Ha Komap oaehe, HAKAT WK CIIATKHIIL.

o [lobyhyje nompowiaua Ha HenocpeoHy akyujy — OH TOHOCH OIJIYKY ..y
TpPEeHyTKy", 0€3 TpeTXOIHe eBalyaldje IOocCIeauIa 00aBJbamba TaKBe
KyTIOBUHE.

e Vmuue na emoyuje u oceharna nompouiaya HaKoH rweHoe 00asmbarba — OH
JOXWBJbABA E€MOLMOHAIHE W/WIM KOTHUTHBHE peakmuje, Koje YKIBYIYjy
ocehaj KpuBHUIlEe WM HTHOpUCamke Oyayhux mocieaumna.

YV HacTaBKy OBOT paja leTajbHuje he OUTH pa3MaTpaH 0Baj KOHIIEIT.
2. TUNOBM MMNYNCUBHE KYyNnoBUHe

HaHac ce y ymTepaTypH, Ha OCHOBY IPETXOJHO CIIPOBEIEHMX HCTpakuBama (Han,
Morgan, Kotsiopulo & Kang-Pang, 1991; Mapuuuh, 2011; Miller, 2002; Parboteeah,
Valacich, & Wells, 2009; Stern, 1962), Mory pa3iuKOBaTH Yemupu muna UmnyicueHe
KYnosuHe:

Anany ExoHomckor dakynteta y CyGotuum, Vol. 55, 6poj 42/2019, crp. 049-063
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1) ,,mpaBa‘“ wiu ,,K1acuyHa‘;

2) ,,cyrepumyha®;

3) ,,noncehajyha“ n

4) ,moxcrakHyTa“ und ,,no0yhyjyha*.

»lIpaBa™ wnm ,KmacuyHa“ KymoBWUHa (€HTI. pure impulse buying) o3HauaBa
CUTyalljy y KOjoj je KYNOBHHA W3BaH HOPMAJTHOT IIOHAIlamka IOTpollaya Hu
MOJCTAaKHYTa jé TPEHYTHOM EMOLMOHAIHOM moTpeboM. Ha Taj HaumH moTpomadq
MpeKnaa TPEeHJ yCTalbeHMX HaOaBKU MPOW3BOJA W/WJIM yCIyra, Tj. HabaBjha HEIITO
IITO je HOBO W WHTEpPECaHTHO. Tako HIp. TOjeAMHAIl KOjJU PETKO KyIyje Yacormce
MOXe BHJIIETH ojjpel)eHr yacomnuc 013y Kace MpoaajHOr ob0jekTa (Tj. IOK YeKa y peay
3a HaMjaTy) ¥ Ha OCHOBY H-ETOBE HACJIOBHE CTPAHE WJIH CIIMKA Y HeMy OIJIYUIHUTH ce Oa
ra Kynd. Y TOM CIy4ajy KyHOBMHAa dacommca OW ce cmaTpana ,,KIacH4Ho™
UMITYJICHBHOM, jep jeé BaH yCTaJheHOI' MOHAIlama IOTPOIIavya W 3aJ0BOJHABA FHETOBY
TPEHYTHY (HEMOCPEIHY) XKeJby, MOJCTAKHYTy eMOLUMOHAIHOM notpeboM. Kako 6u ce
gyenthe oOaBspajla OBaKBa KyNOBHHA, IPOM3BOAN Tpeba na Oyay JaKko MPerno3HATIFHBH
W Ja Kpewpajy KOX MOoTpollada Kejby 3a mHMa. Jpyrum peunma, y HaMmepu Ia
MPOM3BOAM MPUBYKY Ny CIyYajHUX MPOJIa3HHUKA, F(UXOB JM3ajH U MaKoBambe Tpeda
Ja Oyay yOouJbMBH M aTpaKTUBHH, a Takol)e M Ja ce Haja3e y OKBHPY JAUCIUIeja KOju he
OWTH MTOCTAaBJHEHU HAa HEKOM NpoMeTHOM Mecty y nponaBuuiy (Nordfalt, 2007; Stern,
1962). MapkeTapu cy OTKpUIIM Ja pa3HOOOjHE peKiIaMe Ap)kKe MaKiy MOoTpollaya JBe
CEKyHJIe, Y OJTHOCY Ha IpHO-0elie, Koje Y TOME ycIieBajy caMo Ha cekyHa. OBo Moxe j1a
Oyzie TIPEJHOCT 3a OHE MPOJABHUIIE KOje Cy Y MOTYNHOCTH Ja Kpeupajy IucIuieje y
00ju, KOju TpHBIAadYe MaXHBy W 3HaTWXeJby notpomada (Lindstrom, 2009). Kanma ce
TOBOPH O HUXOBOj MO3HUIUjH, OHU MOTY OMTH CTallMOHHPAHU HA CaMOM Yyiasy, Oau3y
Kace WM y npojasuma m3mel)y rmaBHux padosa (y BUAY T3B. MOTPOIIAYKUX ocTpBa). C
Ipyre cTpaHe, Aa OW ce TOACTaKia jkejba 3a KYyIMOBHHOM, IIOTpOIIaymMa Tpeba
IPYKUTH TPWINKY Ja MPOU3BOAE OCETe U JOTaKHy, M TO OHAA KaJa Ce HAa OCHOBY
MaKkoBama He MOTY M3BecTH 3akJbyulin o wuMa (Underhill, 2006). Tako he onun 6utH y
MIPWIIAIH [1a OIICHE hUXOB KBAUTET U 0ap Ha TPEHYTaK UMATH YTHCAK 3 UX IOCENIy]y.
VY oBOM mpoliecy 3HauajHy yJory uMa u J1o0po oOydeH mpozasail, Koju Tpeba aa Oynae
Onu3y Kymia Kako OM My oJMax momorao y oapeheHoj cuTyainuju, 0THOCHO yOenno ra
y ucnpaBHocT omiyke o kymoBuHH (Ekberg & Lohmander, 2004). U3meljy ocraror,
3BYKOBH U MHPHUCH y TIPOAAjHOM OOjeKTy Takohe Mory mpoOyTuTH eMOIHje KOJ
MOTpOIlIa4Ya ¥ MOTHUBHCATH HUX HAa 00aBJhambe ,,KIACHYHHUX' HMITYJICHBHHX KYIIOBHHA
(Lindstrom, 2009; Underhill, 2006). Tako, Hrp., onpehene nponapauiie onehe mymrajy
[€3 W JIATHHO MY3UKy, Kako OHM MpHKpHIE TNOACBECHE IMOPYKE 3a IOJICTHIAbE
KyTOBHHE U o0ecxpabpHBame MOTpolIada Ha YHikbelmhe kpaha. McnocraBuno ce fa cy y
toMme u ycrenrae. C Ipyre cTpaHe, KOMIIaHHja ,,Samsung™ je CBOjy pajiiby eIeKTPOHCKE
ompeme y bbyjopky ncmyHmia Mupucom aume (MenHa poca). HaBenenn mupuc je Bpio
npujaTaH U omymrajyhu, 3axBasbyjyhu uemy cBako ko yhe y mpopasHuLy ,,3a00paBu
Ha BHCOKE IIeHE y H0j. OBaKBOT KOHIIETITA € TaHAC MPUAPKABajy CKOPO CBH MPOJIajHA
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00jeKTH, jep je JIOTHYHO Jla OH JIOBOAM 0 JXKeJbeHHX pesynrata (Y OBOM clyd4ajy
noeehama npopaje) (Lindstrom, 2009).

,»Cyrepumyha kynoBuHa (eHIJ. suggestion impulse buying) nemasa ce OHIA
KaJa MOTpOoIIay BHIM HEKH NMPOU3BOJ IO NMPBH MYT, BU3yalH3yje 3a IITa My MOXeE
KOPUCTHTH M Ha OCHOBY TOTa C€ OMJIYYM Ja T'a M Kynu. TadHuje, OH HeMa HHKaKBa
MPeTX0JHa 3Hama O JAaTOM HpPOM3BOAY, Beh HX CTHYE BHU3YCIHUM ITyTeM, IPEKO
IErOBOT IAKOBamka W/MIM OCTAIMX KapakTepucTuka. KymoBuHOM mpowusBoza
MojeMHAIl 3a/I0BOJbAaBA TPEHYTHY JKeJbY, MaKO FEroBa ymoTpeda WM KOH3yMalldja
MOTy OMTH oaiokeHH. [Ipumep 3a OBakBy cHTyalujy 6MO OW MOTpOIIay KOjU MO MPBH
OyT BUAM JbYIITUIMIYY 3a Oenu Jnyk y camomociy3d. OHa ce mpopaje y3 AeTabHO
VIIyTCTBO 32 KOpHIIheme, KOje je MHaue U NMPEICTaBJbeHO Ha MHTEPAKTUBHOM JHCILIE]y
y3 cam mnpomsBoa. Ha morpomaua ce amenyje MOCPEICTBOM TOT VIIYTCTBA, Tj.
noxasyjyhu My Aa je MHOro Jakile OYHUCTUTH Oenu JTyK NMOoMoh JbyINITHIMIE HEro
OOMYHHUM HOXKEM, T€ C€ OH Ha Kpajy Ooydyje 3a i’y U TUMe 00aBiba ,,cyrepumyhy*
AMITYJICUBHY KyMoBHHY. MehyTuMm, BakHO je HamoMeHyTH Ja je HeHa yrnoTpeda
OJUIOKEHa CBe J0 TpeHyTKa JOK moTpomad He nohe kyhum u mouyHe ga mpumpema
onpehern oOpok, 3a mTa My je JbymTWwiMna u norpedbHa. OBo HHje ,paBa“
AMITYJICUBHA KYIIOBHHA, jep jeé KOPUCHHK MPOU3BOJa Ne(PUHHUCAO HETOBY PAIMOHATHY
Wi (QYHKIMOHATIHY CBPXY. TeXHHKE KOje ce MOry KOPHCTUTH 32 MOICTHUIAEE OBOT
TUTIAa UMITYJICUBHE KYTIOBHHE, Ka0 U Y TIPETXOJHOM CIIy4ajy, jecy cienehe.
e Paznuuume gpcme ampakmueHux oucnieja — Ty ce Ipe CBera MHUCIH Ha OHE
MOCTaBJbEHE HA IPOMETHUM MECTHMa Yy OKBHPY NPOAAjHUX oOjekaTta (HIp.
T3B. MOTPOIIAYKa OCTPBAa WM endcaps NWCIUIC]H TO3WIMOHUPAHH Ha
KpajeBuMa Tipoiiaza u3Mmely mosmia). OHM ToMaxy J1a MPOU3BOAM KOjU Cce
Hama3ze Ha muMa Oyny nakme yowsuBm (Nordfilt, 2007; Stern, 1962).
Taxole, y 0By CBpXy MOTy Jia c€ KOPUCTE U ge3aHe pekname (EHTIL. tie-ins).
OHe mozipa3yMeBajy Ja ce CPOJHHU MPOU3BOM MOCTaBE jEJHH TIOPE] IPYTHUX
Ha IOJTUIIaMa MPOAaBHUIA (HITp. OaTepHje mope MallnHUIIA 332 OpHjambe WU
cinymwanuue nopen ajnox ypebaja) (Thurow & Nilsson, 2008). Uzmehy
ocranor, Abpar u I'ymu (Abratt & Goodey, 1990) y cBOM HCTpakuBamy
UCTaKIM Cy 4YWIbeHUIy Aa he ce BehwHa moOTpomraya mpe OMIYIHTH 3a
KyIOBHHY OHHUX IIPpOM3BOJa KOjU Cy Ha IOJHIaMa MNpoJajHUX objexara
MIOCTAaBJbEHH y HUBOY IHXOBHX OUH]Y.
e Jlobpo obyueno npooajuo ocobme — OHO TOTpOIIadnMa Tpeda Ia MpYXKH
uHpopmanmje o onapeheHOM MPOM3BOAY M HAUMHY HEroBe ymorpebe, a
Takohe Ja UM TIOMOTHE y OTKIamamy OWI0 KakBHX HEJIOYMHIlA KOje OHHU
MOTY Jla IMajy, U TO TIOCTaBJbajyhu UM nuTama. [lopes Tora BaKHO je U Kako
mpoaaBall u3riiena (jep ra moTpolad Hajiupe BHIW, a TeK OHAA uyje), a
takohe u kako ce omxomu mpema apyruma (Ekberg & Lohmander, 2004).
MehytnmM, mpoaaBail Koju je MpeBHIlle HAMETJBHB, jep HMa BEIIUKY KeJbY Jia
MOMOTHE IOTPOIIaYNMa, MOXKE BPJIO JaKO J]a UX YIUIAIIHU, ¥ TO 3aTO IITO CY
OHM HABHKIIM Jla CBOje KyNOBHHE 00aBJbajy y MHUpPY W THUIIWHHU, a Ja Ce
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oOpare 3a momoh camo oHja kaja uM je oHa u norpedbHa (Evans, Jamal, &
Foxall, 2009). Crora je Beoma Ba)XHO 3HATH M3a0paTH MPaBH TPEHYTaK Kaja
Tpeba npuhu KynyuMa v MOHYAUTH UM TToMOh.

e 3gyuna obagewmersa ce TIOpel OCHOBHEe (yHKIMje HHPOpPMUCama
MOTpOIlIa4ya O HOBUM IPOU3BOANMA, MOTY KOPHCTHTH U Kako OM yTHIIana Ha
BUXOBE CMOIHMje W TUME HX IOICTaKiIa Ha o0aBlbame ,.cyrepumryhux
UMITYJICUBHHUX KYTIOBUHA.

o [Ipyocarwe mocyhinocmu nompowauuma oa xopucme oopeheru npoussoo Koo
Kyhe moxom npobnoe nepuooa (Ekberg & Lohmander, 2004), wiu Gapem na
ra JIOTaKHy M MCTpake y MPOJABHHIM, KaKo OW ce YNO3HAIM C HErOBUM
KapaKTepUCTHKaMa, KOje Cy HHade HEJOBOJAHO O0jallllbeHe Ha CamMoM
nakoBamy (Underhill, 2006).

»lloacehajyha® kynoBuna (eHrn. reminder impulse buying) jecte KyNOBHHA
Koja ce o0aBjba Ha OCHOBY HeEYer ITO y OKBHpPY TponajHor oOjekra mojceha
motpomiada jga je obaBu. TadHWje, OH WMa HECBeCHy HOTpeOy 3a oxapeheHum
MPOM3BOAOM, alld ra HemMa Ha ymy (0 HEMy HE Pa3MHIILUbA) MPUWIKKOM yiacka y
MPOJAaBHUILY. 3a pa3imKy O] ,MpaBe W ,cyrepuinyhe”, oBne moTpomady HabaBiba
npom3BoA ¢ KojuM je Beh ymosmar (Omio Ha OCHOBY MPETXOTHOT HMCKYCTBAa TOKOM
MPOIIUIE KYITOBHHE M M3JI0KEHOCTH MPOIATaH/x), ajli KOjU HUje Hy>KHO HA FETOBOM
TPEeHyTHOM CIHCKYy 3a HaOaBKy (Stern, 1962). Tako, HIp., TPUIMKOM KYyTOBHUHE
CJIaTKHINA, MojenuHal] MoXe Jia mpohe mopen pada ¢ kekceBUMa U Jia MPUMETH HEKY
meMy Beh moOpo mosHaty mapky. [locpencTBoM OBakBOT BH3YETHOT CTHMYJAHCA OH
yBuha, Tj. moaceha ce ma cy ce 3ammxe TOT Kekca KojJ Kyhe cBelle Ha MHHUMYM,
OIHOCHO Ha jelHy KyTHjy. AKO c€ OJUIyYd Jia ra W KynH, TO OW TeXHWYKH Oua
UMITYJICHBHA KYTIOBHHA, jep je Omiia HeIUlaHHpaHa, HaKo je ped O MPOU3BOAY KOjH OH
o0uuHO HaOaBba. Kao M y mpeTXxomHUM CilyuajeBUMa, HEKE O Haj3HAuajHUjUX
TEXHHKA 32 MMOJICTUIIAkE TIOTpoIlaya Ha 00aBJbamke OBOT THITA KYIIOBUHE jecy cienehe
(Bennet, 2010; Lindstrom, 2009; Nordfilt, 2007).
e QOenawasare, Tj. Kopulheme HIpP. endcaps WM NOAHUX AucIuieja (y BUIY
HaJICTTHUIIA KOj€ Ce HaJla3e Ha IMOJy MpoJaBHUIA) — Tpeba uctahu YnmeHuIry
Ia je 3a MpoaajHH o0jeKkaT BaKHO Ja ce y HeMy He Hala3H IpeBHUILe
JMCIUIeja, jep Y TOM CIydajy OHU I'yOe CBOjy MpHMapHy yJory (IOACeTHUKA
Ha HEeKHW mpou3Bon). Tamga WX MOTpOIIAYHM NOKUBJHABAjy KAa0 HEKY BPCTY
mpenpeke Ha MYyTy NPIIHKOM oOmiacka TOr mpomajHor objekra. Ctora
npoJaBIy Tpeba J1a ce MpUAp)KaBajy IpaBuiIa ,,Mamke je BUIIE, OJHOCHO Ja
y CBOM OTJallaBalby KOPUCTE MamHU Opoj KPEeaTHBHO OCMHIBEHUX
JUCILIC]a.
® 3gyuHa obagewmersa (nMywimarbe WPuHe108a) — Pped je O 3apa3HuM,
JTUHAMAYHEM MeJIo/Ihjama, Koje ,,yiia3e y ViU Ha TPBO Clyllame. 3aTo He
Tpeba ma Yynn YHMi-eHHIAa Aa uX BehmHa Mapkerapa KOpPHCTH Kako Ou
Npe/CTaBuiIa WIM IOJACeTHIa HOTpollade Ha CBOje NPOHM3BOAE. JemaH on
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HAjTIPENO3HATIFUBUJUX [IMHTIIOBA j€ CBAaKaKo OHAj KOjU je Kpeupaia
komnanuja ,,McDonald’s“, moa HazuBoMm: ,,I’m loving it*.

OBakBa MMIyJICUBHa KyIlOBHMHa he ce Takohe oOaBjbaTH ako Cy y NHUTamy
MPOM3BOAN KOjU MMajy KpaTak >KUBOTHH IMKIIYC, Tj. KOjU Cy HMOJIOKHU KBapeHy WIN
ce Op30 KOH3YMHUPajy (HIp. XpaHa, baTepuje, KETPHUIIM | CII.). Y TaKBUM CHTYyallljaMa
motporad he mpe win KacHHje ocTajaTH 0e3 HUXOBUX 3allMXa, MTo he ra HaBecTH Ja
UX U Ha0aBM y CKOpPHjeM BPEMEHCKOM II€pHONy, Tj. 3HATHO uemrhe HEro OOWYHO.
BaxHo je m na oHm Oyay MamH, JIaKIIM W jEAHOCTaBHMjU 3a TPAHCIOPT, Kako OW
MOTpOIIauM Ha 3ajiMxaMa MMajid BUxoB Behu O0poj. Tume ce Hamehe u motpeda 3a
aJIeKBaTHUM CKJIAJUIIHUM IIPOCTOPOM. AKO IOjeAMHAll HeMa MecTa 3a opapehene
Mpou3Bojie Koj Kyhe, 10 HUXOBE TMOTCHIMjaJHE WMITYJICHBHE KynoBWHE Hehe gohwm
(Stern, 1962).

»lloacrakayTta® wim ,,o0yhyjyha* kynosuna (eHri. planned impulse buying)
JielIaBa ce OHJa Kaja MoTpoIlad Mopes] TayHo oxpeheHuX Mpom3Boja KOjU ce Hajase
Ha FETOBOM CITHCKY, KyITyjeé W OCTalle, Hda OCHOBY IICHE WJIM APYTHX CIICIH]jaTHAX
noHyzaa (Merona ynampehema nponaje). [lpumep: notpomay je A0IIa0 y caMONOCIYTy
Kako Om Kymuo xje0d, MJICKO W jaja (HEKe OJ OCHOBHHX >XHBOTHHX HAaMEpHHMIIA),
melyTuM, Ha TyTy Ka Kacu nmpumMehyje auciuiej ca onpel)eHuM KOpH(IECKCOM KOju ce
npoaaje mo cHmkeHoj neHn. OH 3Ha J1a HEeroBa Aela jeny Taj KOPHQIEKC CBAKOT jyTpa
3a JIOpy4aK M Ja HEroBa MOPOAMIIA KOH3YMHpA jeHy KyTujy MeceuHo. Takobe,
CBECTaH je J1a Ko Kyhe nMa HeOTBOPEHO MakoBame IOCMaTpaHOT KOpHQIIeKca, Koje je
KYIHO TPOIDIe Helmesbe. YIMPKOC IMOYETHO] HaMepH, OH J0Jaje jOII jemHy KyTHjy y
CBOJjy KOpIy.

OBakBa UMITYJICHBHA KyIIOBHHA C€ Pa3jIMKyje O] OCTajla TPH TUIIA [10 TOME ILITO
ce 00aB/ba HA OCHOBY ILICHE HJIM HEKE CICLHUjaHe [OHYAE U CAMHM THME Ha0aBJbCHU
MPOM3BOJ] HE 33J0BOJbaBa TPEHYTHY moTpeOy wmu xkesby. OBO HHUje ,KiIacHuHA“
UMITYJICUBHA KyIIOBHHA, jep ce KYIyje YCTaJbeHH IPOU3BO, OJHOCHO HE HapyllaBa ce
TpeH yoOndajeHuX KynoBuHa. Takohe, oHa ce He cMmaTtpa ,,ioacehajyhom*, u3 pasiora
IITO MOTPOIIAY He HabaBJba ofpel)eHH MPOU3BOA CaMO 3aTO IITO Cy I'a MOCPEICTBOM
HEKOT' MMOJCTHIAja Y TPOJABHUIM HA Ebera M MOJICETHIIN; OCMATPaHO HA HABEIACHOM
pUMepy, MMOjeNnHITy 3aicTa HUCY ToTpeOHe NoJaTHe KyTHje KOpHQIIEeKca 3a HajMame
jomr Mecen IaHa. 3ampaBo, Ha OCHOBY IPETXOJHUX CTOIIA IOTPOIIE, OH 3HA na he
MOHOBO JI0hH y caMoIocCIyry 0apeM joul TpH IyTa Ipe Hero ITo My 3aTpeda joll jeaHa
kytHja. JIpyruM peunmMa, oH HaOaBJba HaBEJCHU KOpHQIIEKC jep je Ha aknuju. M3mely
OCTaJIOT, OBaKBa KyIOBHHA HHje ,.cyrepuiryha”, 300r Tora ImTo je HOjequHAI OHO
YIIO3HAT C MPOM3BOAOM IIPE HEro IITO ra je BUACO Y IMPOJABHUIM;, OH 3HA KAKO Jia ra
ynorpebsbaBa. Ha OCHOBY cBera HaBeICHOT, MOXE C€ 3aKJbYYUTH Aa Ce KyHNOBHHE
MOCMATPAHOT KOPHQIIEKca MOTY OKapaKTepPHUCATH Kao ,,[I0/ICTAKHYTe  UMITYJICHBHE, jep
MOTpPOIIAY:
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® HUje UCIUIAaHUPAO KYIOBUHY;

e jom yBeK HHje ocTao 0e3 WjeJHe KyTHje, ali Cy OHE peZOBHA CTaBKa Ha
JIUCTH 32 HabaBKYy;

e 3Ha ja he ux y morjenHo BpeMe HaA0ABJHATH IO PETYIAPHO] IIEHHU, U TO OHJIA
KaJla ce MOTPOIle TPEHYTHE 3aiuxe KoJ Kyhe.

IMponajao ocobibe, Kao U y MPETXOAHUM CIIy4ajeBHMa, UMa MPECYIHY YIOTY Y
oxpabpHBamy MOTpoIIada Ha 00aBJbamk-¢ OBOT THUIIA UMITYJICHBHE KyMOBHHE. Pa3mor je
TO IITO OHO MOXE [1a TIOTPOIIaYnMa 14 HHpopManyje 0 pa3IHIUTAM IPOU3BOIUMA, Tj.
BUXOBHM KapaKTepUCTHKaMa W HaumHuMa yrmortpebe. I[lojenuHIy ce TUMe Mpyxkajy
ITepHATUBHE OIUje, MTO he By WM HKera HaBeCTH Ja MOMHCIHU Ja je OJUIyKa O
KyIOBHHHM OHMIIa F-eToBa WM HBeHa. Takohe, mpomaBam MoXKe J1a TOHYIN U peniemka 3a
HEILITO 3a IITa NOTpollay MoXkAa cmarpa Ja he mocratu npobnem y 6yayhnoctu (Ek-
berg & Lohmander, 2004). M3mehy octanor, npoaajHo oco0Jbe MOTpOIIaYUMa MOXKE
CKpPEHYTH MaXiky W Ha OCKyIuIy ojapeheHMX NIpon3Bona WM HAa OTPaHHYCHOCT
Tpajama HeKe MOHyIe, IPUMOpaBajyhn ux TuMe na Op:Ke JOHECY OIIyKe O KYMOBHHH
(Laurelli, 2003).

Kao u xox moacehajyhe umiryncuBHe KyIIOBHHE, M Y OBOM CIIy4ajy OTJIAIlIaBarbe
je BeoMa OMTHO, jep Tako MOTPOIIAY CTHYE 3HAA O HEKOM IMPOM3BOAY WM OpeHIY H
TO Mpe yiacka y mpojaBHuily. Ha Taj HaumH ce moBehaBajy ImaHce Aa MpOMOBHCAHH
MIPOM3BOAM OyIy MPETO3HATH, a IIOTOM U KYIJBEHH Ha MMITYJICHBHO] OCHOBH OJ CTpaHe
notpomtada (Kotler, 1991). Crora pekiaMHe MOpyKe, KpeHpaHE Kako 3a KJIacH4HE,
Tako W 3a HOBE Mejuje, Tpeba na Oyay 3aHUMJBMBE M CBHMA JIAKO pPa3yMJbUBE.
HeomxonHo je W nma mpoMonmja y OKBUpPY TMpoAajHHX oOjekara Oyme moOpo
OCMHIIUbCHA. Y Ty CBPXY HAjIOXEJbHHU]E j&é KOPHCTUTH aTPaKTHBHE JUCILIE)jE, KAO MITO
je Beh u ucraknyro. OHu Ou Tpebano aa Oyay NMOCTaB/BEHH HA MPOMETHUM MECTHMA,
He OU JIM JTako 3amajiany 3a oko noreHiujanHuM kyniuma (Desmet & Renaudin, 1998).

3. MNoHawawe noTpowavya Kao Nnpeaycrios 3a UMNyJNICUBHOCT
Yy TOKY KynoBuHe

MapKeTHHT oJleJberba ylaXxy MHOTO Hallopa Kako OW yTHIIana Ha MoTpolraye aa ooaBe
UMITyJICUBHE (HEIUIaHHpaHe) KYNOBHMHE, T€ TAKO HHje CIIy4ajHOCT Ja Cy Kopme y
cymepmapketrmMa Behe. Yokomammile M JKBaKe IIOCTaBJbEHE Cy TPH M3JACKy W3
MPOJAaBHULE, IOK Cy y HCTO BpeMe TalllHe WM HOBYAHWIM H3JI0KEHH Ha HCTOM
JernapTMaHy, Kao MOTIYHO CKiIagHa komOuHaiuja. Takohe, Hajmo3HaTuja LIeHOBHA
3aMKa — ,99 — WM CHIKEHA IIeHa caMO Ha Taj JaH, MOJCTHUYY MOTpOIlada jaa Bepyje
KaKo My je Taj IPOU3BOJI 3aUCTa MOTpeOaH.

OBO Cy camMO HEKH O] MpPHMepa INTa MPOAABIM W MAPKETHHIIKHA CTPYUHAIH
MOTY J]a Y4MHEe Kako OM MOACTAKJIM HUMITYJICHBHOCT IPWIMKOM KyIloBHHE. MehyTum,
MOpET CBHUX HUX, IICHXO0JI03H CMaTpajy Jia TIOCTOje TPH TUIA JbYAH KOjU MOCEAY]y IPTY
JUYHOCTH HAKIOICHUX HEIUIAHMPAHUM  KYNMOBHHAMA, HA3BaHy MeHOeHyuja
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umnyacusHux Kynogura (eHril. impulsive buying tendency — IBT). Taunuje, pey je o

ocobamMa Kkoje umajy cienehe ocobue.'

e [enepanno umajy noumusHe cmagoge npema Kynosunu. — CBaku 10jeIuHaIl
xenu na ce oceha cpehHo U 3aI0BOJBHO, & YIIPAaBO CE TO MOCTIDKE TPHUITUKOM
kynosuHe. Takolje, 3a BehinHy nmorpouiaya oaasak y HabaBKy 1 3aMHIILbAbE
Jla TIocelyjy CBE OHE CTBAapH KOje UM ce JI0Naiajy MpelcTaBiba oapeleHu B
3abase. CTora je ¥ HOPMAJHO J1a KaJa HeKO KYIH MPOU3BOJ KOjU j€ JKeIeo,
Taj MpoOW3BOJA HabaBjba M KacHHje, Kako OM HacTaBuo naa Oyne cpehas.
HNmnyncuBHEe KyNMOBMHE Taja IOCTajy oOpasam [oHamama Yy HeroBoj
ceakoaueBui (De Raad, 2000; Myers, Sen, & Alexandrov, 2010; Wells,
Parboteeah, & Valacich, 2011).

® Bucox ,,Hueo onmumanne cmumynayuje (eHrI. the optimal stimulation level
— OSL). — To cy OHHM JbyAM YHjH HEPBHU CHUCTEM pEOYyKYyje YTHIIa]
CTHMYJIallFje, A YBEeK Tparajy 3a JOJATHUM MOJCTUIAmEM J1a OM JOCTHIIU
ontuManHd HUBO ToOyhenoctu (Berlyne, 1960). ¥ oBoMm ciyyajy TO ce
MOCTHKE EMOIIMOHATHUM HabojeM CTBOPEHUM OO0aBJbakheM HMMITYJICHBHE
kynoBuHe. HajjeqHocTtaBHIje 00jalmeme OBOT (peHOMeHa Ouno 6u 1a HeKu
Jbyau ocehajy orpoMHO 3aJ0BOJBCTBO Kajia HabaBe HEMTO HOBO. UwuH
KyIHoBHHE Jaje ocehaj Mohu Koju ce peTKo Moke Hahu y IpyrHM aclieKThMa
JKHBOTA.

o [lame 00 HecamusHux oceliarba, NORYm denpecuje Ui MarKa Camony3oard.
— TaxBu JbyaM KyIyjy Kako OW ,,TOMYHWJIW MPAa3HUHY WU cTekin ocehaj
KOHTpPOJIC y CBOM JKUBOTY. M OBO HHje CIIyuajHO, MHOTa HCTPaKUBamba CY
JloKa3ajia Jia TOCTOju Be3a m3Mely KyrmoBuHE (MOTOTOBO Y3 MOMYCTE) U
ocnobahama xopmona cpehe — enmopdpuua (McCrae & Costa, 2008;
Shahjehan, Quershi, Zeb, & Saifullah, 2011).

Wnak, jbyqu KOju Cy TCHXOJOIIKH CKJIOHHjH HMITYJICHBHO] KYNOBHHH HHUCY
HYXHO HajcpehHuju Jbyau. OHU Cy JPYIITBEHHU]H, alld U ONTepeheHUjU COIMjaTHIM
CTaTyCOM U CIIMKOM O ceOH, Tj. TUYHHUM HMHUIIOM. YBEK KeJle Ja H3rienajy mnoopo y
Tth/IM oyuMa 1 4€CTO MUCIIE KaKO he UM KYIOBHHA HEKOI' CKyNOI' IpOMU3BOJa JOHETU
NMaX\by M TOITOBamke OKoiuHe. Takohe, oBakBe ocobe uemhe ocehajy HEpBO3y H
Telkohe y KOHTPOIHCamy CBOJHX €MOIIH]ja, TaKO Ja TEKE MOTY Jla Ce OAYIpPY HOPUBY
na kymne Hewmto (John & Srivastava, 1999). Msmely ocranor, oBaj TN JbyAu TeHEPATHO
HUje O6am cpehaH, Te ce okpehy KymoBHHM Kako O IONPaBUIM CBOjE PACIOJIOKEHE.
Ha xpajy, oBakaB morpomayd Hehe TOBOJEHO pa3yMHO pa3MaTpaTH MOCIEINIE TPOIICHa
CBOI' HOBI[a: OH IIPEBACXOJHO JKEIUM Ja uUMa ojapeheHn mnpousBon. Y OBaKBHM
CUTYyallljaMa jaBjba Ce Cmpax 00 2youmxa, mj. nponyuimarea 0oobpe npuiuxe (SHIIL
loss aversion). OH ce MOXe ONHUCATH Kao TeXHa CBAKOT IOjeJHHIA Ja N30erHe /1a ce

1
Mudopmanmje npeysere ca cajroa: http://mariopilar.com/preokrenite-impulsivnu-kupovinu-u-svoju-korist-i-unapredite-prodaju-
odmah/ u https://www.psychologytoday.com/blog/sold/201207/what-motivates-impulse-buying (npucrymbeno: 27. 12. 2018.).
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oceha snome y OynmyhnHoctu. 300r Tora je oH Bpio OuTaH (akTop y MOHAIIAKY
MoTpoIIadya U n3a3uBamby HETOBEC UMITYJICUBHOCTH IIPHUJIMKOM KYIIOBHHE.

MeljyTum, 3a MOJJIOKHOCT MPETXOAHOM OKHAYy 3a MMITYJICHBHOCT MPUIHKOM
KyIOBHHE HUje 3aciyXaH caMO CTpax of ryOutka Beh um Hamie ypolene ogiceme O0a
yuwmeoumo. [lpogaBHuIle WCKOpHIThaBajy OBy HAIly JXe€Jby TaKO IITO HAaM TOBOpPE
KOJIMKO heMo J1a ylmTeIMMO KyIOBUHOM U KOpHIINEemeM HBHXOBOT MPOM3BOAA. 3aIlITO
MU YOIIITe UMaMo HaBeneHy kelby? [Ipe BHIe XuWibana roauHa, JbYIUMA j& KHBOT
3aBHCHO O]l TOTa Jia JIM Cy CauyyBajJM JOBOJFHO XpaHe M JpBa 3a 3uMy. [laHac Buiie
HEMaMO OBHUX OpHWTa, ajii Taj €BOJYIIHOHU HArOH HaM je 0CTao. YKpaTKo, laHaC HaM je
TEIKO J1a OOJIMMO MIPIIHIM Y K0joj ieMo Ja yrreamMo HOBAIl WIIK BpEMe.

Jom jemaH ¢axkTOp y BE3M C IOHAIIAKEM IOTPOIIAYA jEeCTe dicendd 3d
6AACHUWMBOM Uiy nompebda 3a nocedosarem. OBaj KOHIENIT UMa BEIUKH 3Ha4aj 3a
MOJCTHIAKE HMITYJICHBHOCTH MPUIMKOM KymnoBuHe. To Hac noBoau 10 ciencher
nurama: Kako ce crBapa Besa m3mely morpomrada M Ipou3BoJa W IITA JOBOIHM [0
peanu3zaiyje UMITyJICHBHE KyroBuHe? OnroBop Ou OO J1a ce cTBapajy TpH TUIIA Be3a:

® (usuuka — Kaja ce TPHOIMKHUMO TMPOM3BOAY, Tj. Kaga MOXKEMO Ja ra

JOTaKHEMO;
6pemeHcKa — KaJa cMO 'y MOTyNHOCTH J1a ra 0[Max KyIHUMO;

® OpywimeeHa — Kaja BUAMMO HEKOT APYror Kako ra KOPHUCTH M Kaja

yIopeanMo cede ¢ TOM 0COOOM.

Jlo HacTaHka oBe MOTpede je OIUIO jep cy MOTPOIIAYr oIl Kao Jela HaydeHH
na ce ocehajy mobpo kaa MM HEKO J1a HemTo HoBo. Mako cy ce paHHje BpeIHOBaJIH
MOKJIOHH, JaHAC MOTPOIIAYd M y MEPHOAY SKOHOMCKHX KpH3a M JCMpecHja U Iajbe
KyIyjy ceOu H CBOjOj JCIH, alld HE 3aTO IITO je JISNO JTaTh Wi AOOWTH TIOKIIOH, Beh
3aTO IITO je Wb TAKBUX KYMTOBHHA KYIIUTH HEIITO HOBO.

3axkrbyuak

Kao mto je m mcTakHyTO, NMOHAIIAKE MOTPOIIAYa MOXKE Ha Oyne IUTaHHUpaHO WIH
HEeIUIaHUpaHO (MMITyJICUBHO). MehyTum, mako Cy KymoBHHE NpPOM3BOJIA M YCIyra
HajBehuM 1enoM TIaHWpaHe aKmWje IOTpollava, TMOACTaKHyTe Ie(uHICaHHM
norpedaMa ¥ MOTHBUMA, HICY HU PETKE T3B. HenaaHupane (umnyicushe) Kynogune. To
Cy KYNOBHHE KOj€ MOTpollauu cneunuUyHO He TUIaHUpajy Mpe yjacka y MpoAajHU
o0jekar, omHocHO yHampen, Beh ux oOaBipajy ,.y TpeHYTKY“. [pyrum pedmma,
UMITYJICHBHAa KYIOBHWHA jecTe MOCIEIWIAa Heyclexa IOTpollada Ja OAMEPH CBOje
onuuje npe kynosuHe. OAHOCHO, oHM he OMTH cipeMHM Ja W3HEHaJa U Op30 oOaBe
KYNOBHHY OHHX IPOW3BOJIa /MM yclyra 3a KOje Bepyjy Ja MpeacTaBibajy Ao0py
MOHY Y.

JlaHac ce y nuTepaTypu MOTY pa3lIMKOBATH YETUPU TUNA HMITYJICHBHE
KyTHoBHHE. ,,JIpaBa“ nnm ,,xiacuyHa™ 03HauaBa CUTyalHjy y KOjoj je KyIOBHHA H3BaH
HOPMAJTHOT MOHANIaka IOTpOIIada M IOJCTaKHYTa j€ TPEHYTHOM EMOLHOHATHOM
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notpedom. Hhome moTpomray mpekuga TpeHX YCTaJbeHHX HAaOaBKM MPOW3BOJA W/WIH
ycIyra, Tj. HabaBJba HEIITO IITO je HOBO M MHTEpecaHTHo. ,,Cyrepunryha” KynoBruHa ce
JelaBa OHJIa Kaua MOTPOIIay BHIU HEKH MPOM3BOJ IO MPBH IYT, BU3YAIU3yje YeMy
My MOXX€ KOPHUCTHUTH U Ha OCHOBY TOTa ce OJUIy4H Ja ra u Kynu. OH HeMa HHKaKBa
MpeTXoIHa 3Hamka O JaToM MPOM3BOAY, Beh WX CTHYe Ha OCHOBY oipehennx
CTHMYyJIaHCa Yy BE3W C THUM IPOU3BOJOM. KymOBHHOM OBOT TpOW3BOJA IIOjeIUHALl
3aJJ0B0JbAaBA TPEHYTHY JKEJbY, HAKO HEroBa YHMOTpeda MM KOH3yMaluja MoXe OuTH
omioxeHa. ,,Ilomcehajyha™ xymoBuHa mpencTaB/ba KyHOBHHY Koja ce oOaBjba Ha
OCHOBY Hedera IITO Y OKBHPY MponajHor oOjekTa mojaceha morporrada ja je 0o0aBH.
[ToTpeba 3a mpou3BOJOM MOCTOjH, Al je CBE N0 onpeljeHOr TpeHyTKa y MOJCBECTH
norpomaua. ,Iloncraknayra® mim ,,noOyhyjyha* kynmoBuHa ce jaemaBa OHIA Kaja
MOTPOIIAY IOpe TaYHO ofpel)eHHX MpOM3BOAa KOjU c€ Halla3e Ha F-ETOBOM CIIHCKY
Kylyje ¥ ocCTale, Ha OCHOBY LEHE WM JPYyTHMX CICIHjaTHUX MOHyna (Merona
yHamnpehema nposaje).

Jbynmn Koju TeHepallHO ¥MMajy TMO3WTHBHE CTAaBOBE NpeMa KYIOBHHH, HUMajy
BHCOK ,,HUBO ONTHMAJIHE CTHMYJanuje” ¥ mate oJl HeraTuBHUX ocehama, CKIOHHjU Cy
o0aBJbary UMITYJICHBHHX KynoBHHa. Miak, oHM HUCY HYKHO HajcpehHHju, Te ce cTora
okpehy KyIOBHHHU KaKo OH MOTIPABWIIA CBOj€ PacIooXKeme. JeTHOCTAaBHO PeueHo, OHU
camo >keJe Ja uMmajy oApeheHu Mpou3BOJ U TO Kako 300T cmpaxa o0 cyoumxa, myj.
nponyumarsa 00bpe npuiuxe, Tako WU 3apaj ypohere dceme da yuimede. Joum jenan
(haxTOp y BE3M C MOHAIIAKEM ITOTPOIIAYA JECTE JHcebd 3d GLACHUUMBOM UIU nompeba
3a nocedosarvem. OBaj KOHIIENT, K0 M MPETXOJHO HABEICHH, UMa BEIWKU 3HA4aj 3a
MOJICTUIIAE UMITYJICHBHOCTH MPUJIMKOM KyIIOBHHE.

3axBasbyjyhu OBOM pajly MapKeTapu MOTY Jia CTEKHY 00Jbe 3HaWme O MOHAIIAbY
motpomaua, yume he kommnanuje Mohu na pasymejy norpede u xesbe MOTSHIUjaTHUX
kynana. TauHuje, HA OCHOBY MPE3EHTOBAHUX IIOJIaTaka y OBOM paay, oHu he mohu na
CXBaTe MOHAIALE MMOTPOIaya (Mpe CBera HMITYJICHBHO) M TUME [IOMOTHY MECHAIepUMa
OpenioBa (KoMITaHWjama) Ja cactaBe euKacHuje OM3HUC TuTaHoBe. Ha Taj HaunH narte
koMnanuje he OUTH y IPWIKLIM 12 YHAIIpele IPoiajy CBOjUX MPOU3BOAA W/WIIN yCIyra,
OTHOCHO Ja ojpke Win moBehajy cBoje TpKUIIHO ydemihe, moOoJblajy CBOjY
KOHKYPEHTCKY TTO3HIIH]y, MUHUMH3HUPA]y TPOIIKOBE U OCTBape MPOQHT.
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Summary

Consumer behavior can be planned or unplanned (impulsive). However, although pur-
chases of products and services are largely planned consumer action, stimulated by
defined needs and motives unplanned (impulsive) purchases are not rare. These are the
purchases that consumers do not specifically plan before entering the sales facility, or
in advance, but they do the same instantly. In other words, impulsive shopping is the
result of consumer’s failure to measure options and consequences before buying. That
is, they will be ready to suddenly and quickly perform the purchase of products and / or
services they believe to represent a good deal.

Four types of impulsive purchasing can be distinguished in the literature. “Real”
or “classical” stands for the situation in which shopping is out of the ordinary behavior
of consumers and is prompted by the current emotional need. Through it, the consum-
ers interrupt the trend of established purchases of products and/services, i.e. buying
something new and interesting. “Suggestion” type occurs when the consumer sees a
product for the first time, visualizes what he can use and on this basis decides to take it.
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More precisely, he has no prior knowledge of the product, but acquires it on the basis
of certain stimulus in relation to that product. Buying the same individual satisfies the
current desire, although its use or consumption can be delayed. “Recalling” type is the
purchase that is done on the basis of something that reminds the consumer of the same
in the sales object. There is a need for a product, but it is up to a certain moment in the
subconscious of the consumer. “Spurred” or “incentive” occurs when a consumer, in
addition to the specific products on his list, buys and others, on the basis of price or
other special offers (method of sales promotion).

People who generally have positive attitude towards shopping have a high level
of optimal stimulation and suffer from negative feelings, are more inclined to perform
impulsive purchases. Simply put, they just want to have a particular product and that
because of the fear of loss, i.e. missed good opportunities, and innate desire to save.
Another factor related to consumer behavior is the desire for ownership or the need for
possession. This concept, as well as the above, is of great importance for stimulating
impulse buying.
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